
FREE  GU IDE

The Beginner's Guide
to Network Marketing
An honest, practical guide for people who have heard about network marketing

but don't know where to start. It takes about 12 minutes to read.

1. What network marketing is

Network marketing is a way of selling products directly to people instead of through

shops. A company makes the products. Independent distributors, people like you and

me, share them with customers and earn from the sales.

Distributors can also invite others to become distributors. When the people you bring in

sell products, the company pays you a bonus on that team's sales. That is the "network"

part.

You don't rent a shop, hire staff or manufacture anything. The company handles the

products, payments and delivery. Your job is to use the products, tell people about them,

and help the people you bring in to do the same.

2. How to tell a real business from a scam

Some schemes call themselves network marketing but are really pyramid schemes,

where money comes only from recruiting people. Those collapse, and most people lose

money. A real network marketing business passes these checks:

Real products people want. Customers would buy them even if there were no

business attached.

Income comes from product sales. You are paid on products sold, not just for signing

people up.

A low, reasonable cost to start. Be wary of anyone who pushes you to pay large

amounts upfront or buy lots of stock.

A long track record. NeoLife, for example, has sold nutrition products since 1958.

No promises of quick riches. Anyone who guarantees you a specific income is not

telling you the truth.
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3. How you earn

Most network marketing companies, including NeoLife, pay you in two main ways.

Retail profit

As a distributor you buy products at the distributor price and sell them at the retail price.

The difference is yours. On the NeoLife Nigeria shop, for example, the gap between

member and retail price is usually around 15 to 20 percent.

Bonuses on volume

Each product carries points. NeoLife uses PV (point value) and BV (bonus value). As you

and your team sell more, you move up levels in the company's plan and earn bonuses on

the team's volume. Your sponsor will walk you through your country's exact

compensation plan.

Be realistic. Income depends on your effort, consistency and skills. Many people

earn a little extra money; fewer build a large income, and it takes years, not weeks.

Treat it as a real business, not a lottery ticket.

4. What it really takes

Time. Start with 5 to 10 hours a week. Most people build part-time alongside school or

work, and that is the right way to start.

Using the products. You can't share honestly what you haven't tried. Your own

experience is your best story.

Learning. Attend the trainings, read, and copy what successful people in your team

are doing.

Patience. The first few months are about learning and building habits. Results usually

come later.

A thick skin. Many people will say no. That is normal and not personal.
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5. Your first 30 days

WEEK  1

Get set up

Register and log in to your back office.

Choose your own products and start

using them.

Join your team's WhatsApp group and

attend your first training.

WEEK  2

Learn the basics

Learn 5 to 10 core products well: what

they are and who they suit.

Write a list of 50 people you know.

Don't judge who might be interested.

Ask your sponsor to explain the

compensation plan.

WEEK  3

Start sharing

Tell 10 people from your list about the

products or the business.

Post about your own experience on

your WhatsApp status.

Invite interested people to a training or

to chat with your sponsor.

WEEK  4

Follow up and review

Follow up with everyone who showed

interest.

Help your first customers order and

check how they're doing.

Review the month with your sponsor

and set goals for the next one.

6. Talking to people without being pushy

The best way to share is to be curious about the other person, not to give a speech.

Some simple habits:

Lead with your story. "I've been using this for a month and here's what I've noticed"

works better than a list of product facts.

Ask before you pitch. "Are you open to looking at a way to earn extra income?" lets

people say yes or no comfortably.

Listen for real needs. Someone tired of their job, a parent worried about their family's

nutrition, a student who wants an income. Only offer what fits.

Respect a no. Thank them and stay friends. Many people come back later.

Follow up once or twice. Most people need more than one conversation, but don't

chase anyone who has said no.
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7. Building from your phone

You can build most of this business from a phone, and you can reach people in other

countries too.

WhatsApp status: share your product routine, what you're learning, and team events.

Keep it real and regular.

Product links: send people a direct link to a product page so they can read about it

and order on their own.

Online trainings: invite prospects to a short online presentation so they hear it from

experienced people.

Stay organised: keep a simple list of who you spoke to, when, and what they were

interested in.

8. Mistakes to avoid

Making health claims. Never say a product cures or treats a disease. Say it supports

health, and tell people to see a doctor for medical problems.

Promising income. Never tell someone how much they will earn. Share what's

possible and what it takes.

Leaving school or work too early. Build part-time until the business can truly replace

your income.

Borrowing money or buying stock you can't sell. Only buy what you and your

customers will use.

Pressuring family and friends. Share once, respectfully. Pushing damages

relationships.

Quitting in the first three months. The early months are about learning. Give it a fair

chance.

9. Your next step

If you'd like to start, I'll help you through every step: registering, choosing your first

products, and your first training.

Petros is an Independent NeoLife Distributor. Income from network marketing depends on individual

effort and is not guaranteed. NeoLife products are dietary supplements and household products, not

medicines.
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